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OBJECTIVE
Myself Aniruddha,   SHIV KHERA CERTIFIED PROFESSIONAL, want to pursue my career as a high level Marketing Professional,     Especially in IT/ITES & EDUCATION Industry. I have extensive in depth experience in planning, organizing & implementing various promotions marketing strategies. I’m willing to work anywhere in India.
         GURDIANS


Amitava Roy & Rubi Roy

         AGE


            39 years (+)
         NATIONALITY   
           
            Indian. 

         WORKING EXPERIENCE
            Working experience Eighteen years (+)  in IT / ITES & EDUCATION Sector.
At Present  working as VICE PRESIDENT- MARKETING
@   INTEGRITY INFORMATICS PRIVATE LIMITED 

WEBEL IT PARK,Suite No-212,Rajarhat,Kolkata-7000156
              
Responsible   for  activities in terms  of  Marketing and Sales  and all other related activities.

                          Designated as a VICE PRESEDIENT - MARKETING as per the Company Policy.

                           LOOKING AFTER ALL OVER EASTERN INDIA MARKETING OPERATIONS OF 

 WEBSITE       DEVELOPMENT      WITH  CUSTOMIZED SOFTWARE  DEVELOPMENT MARKETING. 

              Supreme commander of my domain with a Marketing, Telemarketing, Customer support dept.

              Solely responsible to achieve Brand Revenue & Order Book Collection budget figures

              Monthly, quarterly & finally for the entire financial year.     

                           Dealing with corporate and individual client, in terms of customized software sales, web 

                           application development sales  and  & rapport development.
                           Maintaining corporate tie ups & institutional  alliance.


                           Reporting to CEO  & MD of  the organization.
Previous  working experiences
Before my current employer I have worked as SENIOR  MARKETING MANAGER
@   PDS INFOTECH PRIVATE LIMITED @ C/O –JAYA SOFTWARES ,
 20 OLD COURT HOUSE STREET, KOLKATA-700 001
              
Responsible  for  activities in terms  of  Marketing and Sales  and all other related activities.

                           Designated as a Senior Manager-Marketing as per the Company Policy.

                           LOOKING AFTER ALL OVER EASTERN INDIA MARKETING OPERATIONS OF 

TDSMAN  & CHEQUEMAN   SOFTWARE   IN     BULK,      WEBSITE       DEVELOPMENT      WITH APPLICATIONS  MARKETING  & CUSTOMIZED SOFTWARE  DEVELOPMENT MARKETING. 

               Supreme commander of my domain with a crew of 24 employees which includes Marketing,

              Telemarketing, Customer support dept.

              Solely responsible to achieve Brand Revenue & Order Book Collection budget figures

               Monthly, quarterly & finally for the entire financial year.     

                           Dealing with corporate and individual client, in terms of customized software sales, web 

                           application development sales  and  & rapport development.

                           Maintaining corporate tie ups & institutional  alliance.


                           Reporting to CEO of  the organization.

ACHIEVEMENT @ PDS INFOTECH PRIVATE LIMITED
 
 Make my organization by 3 months 75% profitable in respect of collection.

 Made tie up with blue chip organizations as- Allahabad Bank, UCO  Bank, UBI, DENA Bank,

 National Insurance, Oriental Insurance, Airport Authority Of India,Jayasree Textiles,Aditya Birla 

 Group,Emami Paper Mills, Department Of Posts,Medica Superspeciality Hospital, Institute of

 Engineers,Kalyani University,Jadavpur University,West Bengal University of Health Science,

 NABARD, Calcutta Club, Bengal DCL,Chandrani Pearls, Block Development-Bankura,

 JJ Automotive,Govt.of Gujrat-Health.Govt.of West Bengal- Finance & Fisheries   and many more.  
Before PDS INFOTECH I was at NIIT Limited, posting at Hazra Centre , 102 S.P. Mukherjee Road , Kolkata 700 026  as HOC (Head of Centre)

Responsibilities- Corporate training Marketing, Advertisement planning for the Centre, MIS Prepare, Business Negotiation with Corporate Clients,  Arranged seminars & Presentations, Met Specified targets, Increased market Coverage & Looking after over all  & Marketing Departmental Work.

Achievements at NIIT

AWARDED BEST HOC IN THE MONTH OF JANUARY’08,FEBRUARY’08.

AWARDED BEST PERFORMING CENTRE IN CAREERS PORTAL@KOLKATA UNC ON 
JANUARY’08  FEBRUARY’08 and MAY’08.

Given the company highest business (revenue on portal basis) at Kolkata UNC.
Before NIIT Ltd worked at Brainware Consultancy Pvt. Ltd at Y8-EP, Salt Lake, Kolkata, Kolkata-91, as Manager-Network Relations. From January’2007 to November’2007.

               .

I was in charge of Centers at Bihar, Jharkhand, Orissa.  Centers are JAMSHEDPUR,, PATNA,SAMASTIPUR,DEOGHAR,BALASORE  

Responsibilities- Franchisee Marketing ,Corporate training Marketing, Direct Marketing, Advertisement planning for the Centre, Market research, MIS Prepare, Business Negotiation with Corporate Clients,  Arranged seminars & Presentations, Met Specified targets, Increased market Coverage & Looking after over all  & Marketing Departmental Work.

Achievements at BRAINWARE

Given the company best business (revenue) at Jharkhand & Orissa region.
Before Brainware Consultancy Pvt Ltd worked at INDIAN INSTITUTE OF HARDWARE TECHNOLOGY LIMITED (IIHT-Master Franchisee) at 59C, Chowringhee Road, Kolkata-20, as Support Head.(2002-07)
In the year of 2002 At IIHT Ltd Joined as Sr. Executive –Marketing (Marketing Head) after that promoted to Support Head.


Also in charge of Four IIHT Franchisee Centers. Centers are B.T.Road Howrah,   Asansol & Siliguri.

Responsibilities- Corporate Marketing ,Direct Marketing, Advertisement planning for the Centre, Market research, MIS Prepare, Business Negotiation with Corporate Clients, Handled Calcutta Metro & Suburbs of Bengal, Arranged seminars & Presentations, Met Specified targets, 

Increased market Coverage & Looking after over all  & Marketing Departmental Work.

Achievements at IIHT LTD-

Given the company highest business in in-house training.(Yr.2002-03,

2003-04, 2004-05, 2005-06 & 2006-07.)
Enrolled highest nos. of Students in last Four Years. 

Before IIHT Ltd, I was at GKW Info systems Limited. Corporate Office, 3A, ShakespeareSarani, Kolkata–700071, Ph-2282 2628/2014. (From May 1999 – March 2002).

Achievements at GKWIL-
Given the company highest business in Corporate Training & Software Project
Made tie up with Blue chip companies for Corporate Training like – 

                  WBSEB, CESC, ITC- Tribeni Tissues, Exide, Kilburn, Webel, Nicco Infotech,  Lynx India, Albert 
 David,S.E.Railway- Tikiapara & Santragachi, Modi Page, Command Cell Phone ( Usha Martin), Spice telecom (Airtel), ICL, ACC,Tata Telekom, DOT (Bharat Sanchar Nigam Limited),Deutsche Bank, Pepsico, Indian Oil Corporation, Emami Limited, CRI Limited ,Computek, NIC, Calcutta Port Trust, Haldia Petrochemicals, TISCO, Mind boogie, Duncan Gleaneagles Hospitals, DD Hosiery, RS Software, Skytech  Solutions ltd. Indiaallinfo.com,Bluefox infotech, Gati(Cargo) & many more.

 Confirmed Four Franchisees at Calcutta & suburbs of West Bengal.
 Given the company software project from DD Hosiery Pvt. Ltd.,TISCO Ltd  & CRI Limited.
 Given the company highest business in in-house training.  

                 Enrolled Highest nos. of Java, MCSE, MCSD Students.
Before GKWIL I was associated with Lakhotia Computer Centre Pvt.  Ltd.
In the year of 1997 I have joined at Lakhotia Computer Centre, Corporate Office in  network support dept..
 and next promoted to Asst. Manager Corporate Training.(At LCC – 1997-1999)

Responsibilities – Marketing of Corporate training, Individual Course marketing, Placement Marketing, marketing
 of total Y2k, projects, Business negotiation with corporate clients, handled Calcutta, Suburbs of Bengal & Orissa.

Achievements at LCC - Given company highest business in marketing dept. 
Launched  mainframe training  courses at  Calcutta .  Enrolled highest  nos. of 

TISM – II   ( Mainframe)   students.  Made  tie up   with    the  companies  for 

Corporate Training -  Allahabad bank, Kitply, Parryware, SAIL, ONGC, S.E.   RLY. ,LG polymers, IBP,  Ahmed mills,  NICCO,  Mahanadi Coalfields,  Indian Chamber  of  Commerce,    Dept. Of  Posts,  Indian Army,  Titan Industry  &  DOT
 Before LCC I was in Business Efficiency Services (1994-97) as Executive-Marketing 

after  one year  promoted  to Sr. Executive- Marketing. This   org.  is One of the leading software consultancy firm  at  Calcutta .

Responsibilities - – Marketing of Corporate training, Market research marketing, Business negotiation with corporate clients, handled Calcutta, Suburbs of Bengal, Met specified targets, increased market coverage, Major Achievements was there to made tie up with – NIIT, WBSEB, Skypak, Inst. Of Engineers, IDBI,   Burn Standard, Balmar lawrie, Shipping corpn. Of India.

I was also in a manufacturing organization ( Khaitan Group 1992-94) as a Computer Operator.

EDUCATION
>Certified by SHIV KHERA.



>Post Graduate Diploma In Business Management (SPL. Marketing & Sales)  

From Bhavan’s College of Communication & Management.(Bhartia Vidya Bhavan)



>Passed RDBMS & Oracle Courses from Regional Computer Centre- Jadavpur University


>Diploma in Computer Applications.



>Completed MCP COURSE from NIIT – Camac Street Centre.



>Passed B.Sc in 2nd Class.



>Passed H.S. In 2nd Division.



>Passed Madhyamik in 1st Division.

PERSONAL 
STRENGTHS 

Organizing Capability – Arranged various events, arranged seminars at in-house &  out side of the institutions Like  Bengal Chamber of Commerce, Indian Chamber of Commerce ,Central Bank etc.



Communication Skill – Knowledge of English, Bengali, Hindi.

Multicultural friend circle.  Handled various nos. of sales & marketing professionals. Experience in planning & implementing various promotions.

All the information given above are true as per my knowledge.

Aniruddha Roy

